
Leverage your relat ionships,  exper ience, and good judgment to proact ively f ind and develop
sales opportuni t ies in your named accounts to dr ive revenue growth.
Develop detai led strategic sales plans for each of  your named accounts.  
Col laborate wi th Presales,  Inside Sales,  Sales Management,  and Market ing on the successful
execut ion of  strategic sales plans. You wi l l  ident i fy and pair  HubHead Sales Management wi th
key stakeholders in each of  your named accounts.  
Part ic ipate in the development and presentat ion of  compel l ing sales proposals.  You wi l l  sel l
the HubHead value proposi t ion at  a l l  levels in your named accounts on both the technical  and
business sides of  the organizat ion.  You wi l l  quarterback the sale through the customer’s
purchase process, handl ing discovery cal ls,  demos, POCs, procurement,  and contractual
negot iat ions to fast  t rack the close of  each sale.  
Execute ef fect ive sales processes at  mult ip le named accounts in paral le l  to maximize revenue
from your account base.

We require an energet ic,  top performer wi th a ta lent for  f inding and developing new business, and
sel l ing enterpr ise sof tware solut ions to organizat ions wi thin asset- intensive industr ies.  The Sales
Execut ive wi l l  ideal ly be based in Germany or the Nether lands and be responsible for  developing
and growing strategic relat ionships wi thin asset- intensive industr ies on a named account basis in
the region. In th is role,  you wi l l  col laborate ef fect ively wi th other teams, including Presales,
Inside Sales,  Market ing,  and Al l iance Partners focused on asset- intensive industr ies.  This is the
perfect  ro le for  someone enthusiast ic and wi l l ing to learn who is embarking on career in
technology sales.

As an integral  member of  the HubHead team, you wi l l :

HubHead Corp. (www.hubhead.com), is a sof tware and services company headquartered in
Toronto,  Canada, focused on helping the world’s leading asset- intensive businesses achieve
excel lence in operat ions and maintenance by gett ing their  asset and maintenance master data
r ight ,  and keeping i t  r ight .  HubHead is looking for a mot ivated and dr iven Junior Sales Execut ive
to work c losely wi th a Presales Consul tant  to sel l  i ts  leading NRX software solut ions and services
to ef fect ively address customers’  maintenance and rel iabi l i ty  chal lenges. HubHead’s customers
comprise some of the wor ld’s leading companies,  including Royal  Dutch Shel l ,  BSNF Rai l ,  and
American Electr ic Power.

JUNIOR SALES EXECUTIVE
LOCATION: GERMANY

JOB DESCRIPTION
ABOUT HUBHEAD

DEPARTMENT: SALES

ROLES AND RESPONSIBILTIES 



REQUIRED QUALIFICATIONS

Experience sel l ing sof tware or technology solut ions to large companies for  at  least  a few
years
Highly sel f -mot ivated and resul ts or iented, target dr iven, possessing passion and a
commitment to exceeding sales targets
Trained in enterpr ise sel l ing techniques such as Strategic Sel l ing,  Chal lenger Sel l ing,  and
Insight Sel l ing,  wi th a good understanding of  the process of  enterpr ise sel l ing
Outgoing personal i ty who enjoys t ravel  and interact ing wi th a var iety of  personal i ty types
Passionate about technology and helping customers
Strong l is tening, communicat ion,  d iscovery,  and presentat ion ski l ls  wi th the abi l i ty  to interact
wi th people at  a l l  levels
Abi l i ty  to mult i - task and pr ior i t ize work in a dynamic,  fast-paced, and energet ic environment
Abi l i ty  to perform at a high level ,  both independent ly,  and in a col laborat ive team environment 
Abi l i ty  to operate in an entrepreneur ia l  environment
Bachelor or advanced Degree is required
Abi l i ty  to t ravel  minimum 30% of the t ime (After Covid!)
Val id Passport  to enable t ravel  throughout Europe and beyond
Fluent in Engl ish,  German and preferably other European languages

HR@HUBHEAD.COM

Business understanding of  the maintenance and rel iabi l i ty  of  assets in asset intensive
industr ies
Exper ience with Enterpr ise Asset Management sof tware such as IBM Maximo, SAP Plant
Maintenance, Oracle EAM, Ventyx etc . . . ,  re l iabi l i ty  sof tware,  and spare parts opt imizat ion
software
Business understanding of  asset- intensive industr ies such as Power Generat ion,  Oi l  and Gas,
Chemicals,  Rai l ,  and Manufactur ing

SUBMIT YOUR APPLICATION TO:

PREFERRED SKILLS:


